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A shari'afi value (hukm sharfi) is defined as the quality
" determined as a result of divine revelation/7 e. g., the
fact of a human act like lying being prohibited in the
sharfah is its sharfah value.1

The science which derives the sharfah values from the
sharfah evidences is the " science of fiqh," or simply fiqh,
and the person conversant with this science is the faqlh.

Fiqh has been defined by Abu Hamfah in a general way
as " the self's knowledge of what is to its advantage and
disadvantage." This definition, it will be observed, is very
broad and includes matters of conduct (famaliyyat) as well
as matters of belief (i'tiq&diyy&t), and of ethics (wijddn-
iyyat). Some have restricted -fiqh only to matters of con-
duct, such as civil transactions (mu'amalat) and religious
ritual (fibadat).

Fiqh has been defined also in a specific way as " the
deduction of the sharfah values relating to conduct from
their respective particular (tafslli) evidences." By the use
of the term " sharfah " it is intended to leave out intellec-
tual and perceptual values, such as the obligation of belief
in God and the Prophets. The word " conduct" excludes
points of theory, e. g., that the ijmaf is a lawful evidence
for the establishment of sharfah values. " Deduction "
excludes knowledge acquired from a mujtahid, instead of
by direct inquiry into the evidences. According to this, a
person is not called a faqlh when he only knows the sharfah
values. He is called a faqlh only if he has himself, by per-
sonal inquiry and thought, deduced those values. This

1 The Arabic word hukm (plural, ahkam) is used- in various slightly
different meanings which no single English word would exactly render.
At least two words will be used to express the Arabic hukm, the word
value, as in this case, and the expression "legal result". For example,
when the doctors say that the hukm of a sale is the transfer of owner-
ship in a thing from the seller to the purchaser, they mean only to
describe the legal result of a sale.